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18 Q. What kind of softwarc?
19  A. We sell financial management software, HR
20 software, tax and revenue software, collections

21 software. CRM software, health and human services
22 software, case management software, environmental

23 compliance software, health care.
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5 BY MR. CROMPTON:

6 Q. Okay. To state and local governments, you

7 sell the full ERP software offering, is that

8 correct?

9  A. What do you mean by that?

10 Q. Do you know what, do you ever use the term
11 ERP?

12 A Yes.

13 Q. Okay. What do you understand it to mean?

14 A Financial management, HR and procurement,

._.
N

generally.

16 Q. And do vou scll those three things to

17 state and local governments?

18 A Yes.

19 Q. Okay. And what's the name of the

20 financial management, HR and procurement software
21 that vou sell?

22 A Advantage.
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25 Q. Does AMS sell its core fir
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Q. A moment ago, you were asked about the

6 recent merger with CGI. correct?

7

8

A. Correct.

Q. And one of the questions I believe was

9 posed to you is, if AMS plans to expand its

10
11
12
13

14

._.
]

16

19

20

<

21

product offering on a global scale, something to
that effect. do you remember that?

A. I don't remember the specific question.

Q. Very carly on, when we were talking about
the CGI transaction, you were asked what the plan
of the, or the purpose behind the transaction was.
Do you remember that?

A. Correct.

Q. And what was your answer?

A. The answer was to create global scale in
the target industries of CGI, in particular, to
get a presence in the U.S., which is the leader,
really, in global IT, and to be able to sell, to
cross-sell solutions between AMS customers and CGI
customers. 1 think those are the primary reasons.

Q. And the target industries of CGI, what are
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1 those?

2 A Financial services. telecommunications,

government, health care, retail and manufacturing.

(8]

~

Q. Does CGl have an ERP product, as we've

L

been using that term today”
6 A Yes, they do.

7 Q. And-

8  A. For the insurance industry.

9 Q. Sothey have a core financial management

10 product?

I A 1 believe so.
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4 Q. Okay. When would that analysis have takeﬁ
5 place?

6  A. It's peripherally thc Mercer analysis.

7 Onc of the questions it looked at was, would it be
8 necessary for AMS to have an HR offering to remain
9 competitive in the federal financial management

10 marketplace? And the answer was no.

11 Q. And why is that so?

12 A. Becausc the federal government tended to

13 buy federal financial management solutions

14 separate from HR solutions.
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14 Q. What elsc is necessary to compete?

.__
)]

A. Well, many, many, many things. In

16 particular, what we belicve is necessary to

17 compete in the ER spacc is a deep knowledge of

18 government financial management practice, positive
19 track record and references.

20 Q. Where does continuous investment in R&D
21 fall into this?

22 A. Well, I think it's an indirect. I mean, I

23 think that the. what is rcally needed to compete

24 is to have products that are technologically

[\
n

current and that provide the functionality that is
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] needed and that is legislatively current, and so

2 the R&D is a means to that end. The end 1s to

3 have products that meet the business and technical

4 needs of the buyers.

i~
5}
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